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KNOW THE FACTS ABOUT
SCOURS PROTECTION

BROAD PROTECTION, SAFETY
AND CONVENIENCE.

ScourGuard® has demonstrated
protection against important
scours pathogens™, including
rotavirus serotypes G6 and GI10,
coronavirus, and E. coli in the
face of severe challenges.

' Data on file, Study Report No. 2134H-60-02-010, Zoetis LLC.
2 Data on file, Study Report No. 3131R-60-03-289, Zoetis LLC.
3 Data on file, Study Report No. 2134H-60-02-002, Zoetis LLC.
4 Data on file, Study Report No. 3131R-60-04-361, Zoetis LLC.

ScourGuard zoetis

All trademarks are the property of Zoetis Services LLC or a related company or a licensor
unless otherwise noted. © 2020 Zoetis Services LLC. All rights reserved. SGD-00041
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UPCOMING EVENTS

Watch our calendar on the web site for
updated information as to any
changes in future events

May
May is Beef Month

Fill Social Media with anything Beef-
Farm life, Cattle pics, Beef Meals, etc.

May 2 - Herd Builder Sale,
FLLE, Canandaigua, NY

June
June 1 - Newsletter Ads & Articles Due

Check out our web site www.nybpa.
org under Calendar tab for updates.
Follow us on Facebook
www.facebook.com/nybeefproducers

The NEW YORK BEEF PRODUCER
is Published, bimonthly by the
New York Beef Producers’ Association.
January/February  March/April ~ May/June
July/August  Sept/October  Nov/December
Advertising Rates
Full Page Color $225.00
Full Page (b/w) $125.00
1/2 Page (b/w) $85.00
1/4 Page (b/w) $55.00
Business Card (b/w) $25.00

Classified Ads free to paid NYBPA Members
5% discount for payment with copy
10% discount for 6 consecutive ads
5% discount NYBPA Member discount
8 1/2” x 11” Magazine format

Deadline for next issue is June 1st.
This will be firm so newsletter gets out on time.

For more information contact:
Brenda Bippert- cell- 716-870-2777
nybeefproducers@aol.com
***Visit our web site www.nybpa.org ***
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From My Table to Yours

We are in a very trying times right now, we are also in the best time of
year. Hope is on the horizon new babies being born all across our farms the
grass is turning green and we are ready to get to the fields to do our annual
planting.

Breeding decisions are on top of the list of things to do, so we can create the
next great calf crop, no matter what breed we all have we strive to improve
every year, we all have our own ideas of how to best move forward with our
cattle and that is what makes US as a group great.

I would suggest we all pay attention to the different government programs
going on now as | truly believe that we have a bright future in agriculture
and we need to press forward. With all the different shortages | think folks
will realize how important you are, The American Farmer.

Please keep your head up and stay in touch with family and friends with the technology we have today

God Bless
Phil

it is almost like being in the room, with the exception of the hugs something | miss the most.

NYBPA 2019-2020 DIRECTORY
CORRECTIONS

The new NYBPA 2019-2020 Directory is out and
more copies are alavailble, contact
nybeefproducers@aol.com. If you did not receive
one please contact Brenda Bippert.

Below are corrections:
Page 65- Tim Helfter - not Jim

Cover Photo - Picture From

Photo Contest By: Anna King

My picture was taken on a nice summer
day as that was my show heifers pair all year
and it became one of my favorite pictures.
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NYBPA Herd Builder Sale
Due to the covid-19 mandatory orders we have cancelled
the sale for the safety of our producers. This was a joint
decision. We Thank the consignors who had consigned cattle
and the 34 head are available for Private Treaty. If you are
interested please contact the consignor directly.

Caleb & Cole Carlson- 2 open yearling Angus
heifers - kacarlson2000@yahoo.com
585-356-3416

Tim Dennis- 2 open yearling Angus heifers -
tdennis@trilata.com 315-536-2769

Reevie & Vicki Rockhill- 4 Angus cows due to calve
late May-June, 1 cow/calf pair-calved April.
lucycatlvr@gmail.com 518-925-3911

Sarah & Travis Walton- 2 bred Angus Females
waltonfarmsny@gmail.com 585-703-1476

Eileen & Eben Kennedy- 1 Charolais open heifer
ekennedyx4@aol.com 585-398-3002

John & Anita Kriese- 3 open yearling Hereford heif-
ers- hereford@frontiernet.net 315-856-0234

Jerry Stephens- 2 Simmental open yearlings, 1 bred,
2 crossbreds- 1 yearling open,1 bred
mjstep@optonlinr.net 845-594-9749

Richard Blazeski- 13 Commercial cows all bred
6 months  rblaz1455@yahoo.com 845-978-0054

q
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Diarrhea Can Be Deadly For Calves

The majority of scours, or diarrhea, cases occur
when calves are 3 to 16 days old. Untreated calves
essentially die of shock from a loss of fluids and
electrolyte imbalances.

“Calf scours is most often associated with infec-
tious, environmental and nutritional stresses,” says
NDSU Extension veterinarian Gerald Stokka.

A number of infections can cause viral and bacte-
rial calf scours. Viral infections associated with calf
diarrhea include rotavirus and coronavirus.

Rotavirus causes the calves’ intestinal tract to
secrete fluid into the intestinal tract, resulting in se-
vere dehydration and electrolyte imbalances. The
coronavirus destroys the cells lining the intestinal
tract and causes malabsorption, resulting in severe
diarrhea and lack of nutrient absorption.

Neither of these viruses is associated with infec-
tions in people. E. coli and salmonella species are
bacterial pathogens associated with calf diarrhea
and can be associated with infections in people.

A different infectious organism called cryptospo-
ridium is a protozoan parasite that causes scours.
Cryptosporidia usually are found in conjunction
with other scours-causing bacteria or viruses and
may cause infections in people as well.

“Unfortunately, this organism presents manage-
ment problems as there is no vaccine or licensed
therapeutic agent available,” Stokka says.

Conditions Leading to Scours

“Inadequate nutrition for the pregnant dam, par-
ticularly during the last third of gestation, as well
as the calf’s exposure to poor environmental con-
ditions, insufficient attention to the newborn calf
or a combination of these often result in scours
outbreaks,” says Karl Hoppe, Extension livestock
systems specialist based at NDSU’s Carrington Re-
search Extension Center.

Not meeting the pregnant dam’s energy and
protein requirements will decrease the quality and
quantity of the cow’s colostrum. Colostrum is a
form of milk that mammals produce in late preg-
nancy. It contains energy, protein, fat and vitamins,

Sources : Gerald Stokka, Karl Hoppe, Janna Block

plus antibodies to protect newborns against disease
until their own immune system is totally functional.
Deficiencies in vitamins A and E, and trace minerals
have been associated with greater incidence of calf
scours.

“Inadequate environment conditions, such as
mud, overcrowding, contaminated lots, calving
heifers and cows together, wintering and calving in
the same area, storms, heavy snow, cold tempera-
tures and rainfall are all stressful to the newborn
calf and increase its exposure to infectious agents,”
says Janna Block, Extension livestock systems spe-
cialist based at NDSU’s Hettinger Research Exten-
sion Center.

“Attention to the newborn calf is essential, par-
ticularly during difficult births or adverse weather
conditions,” Stokka advises. “The calf is born with-
out most antibodies, including those that fight the
infectious agents that cause scours. The calf will ac-
quire these antibodies only from colostrum. Because
of this, any effort to prevent scours by vaccinating
cows is wasted unless the calf actually receives co-
lostrum, preferably before it is 2 to 6 hours old.

“As the calf grows older, it rapidly loses its abil-
ity to absorb colostral antibodies,” he adds. “Colos-
trum given to calves that are more than 24 to 36
hours old will be less than ideal as antibodies are
seldom absorbed this late in life.”

Under range conditions, a calf adapts a pattern
of nursing that fills its needs. Calf scours can be the
result of anything that disrupts this normal habit,
such as a storm, strong wind or the dam going off in
search of new grass.

When the calf eventually nurses, it is overly hun-
gry and the cow has more milk than normal. This in-
consistent nursing may lead to a condition known as
enterotoxemia. The organism most often involved
with this is clostridium perfringens, which has sev-
eral types.

The disease has a sudden onset. Affected calves
become listless and strain or kick at their abdomen.
Bloody diarrhea may or may not occur. In some cas-
es, calves may die without any signs being observed.

continued on page 12
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Y OUR BEEF CHECKOFF
Investing in Beef Safety, Nutrition and Promotion.

Beef Checkoff Efforts:
During the COVID-19 Pandemic

The COVID-19 pandemic has impacted the entire world, altering the daily lives and shopping habits of
Americans, creating plant closures and unknown long-term effects on the cattle market. The New York Beef
Council was forced to pivot time and resources away from the scheduled in-person education efforts of social
influencers, registered dietitians, school fitness administrators, and culinary students and instead focused
efforts on connecting with consumers directly through social media outreach. Concerned and confused
consumers purchasing beef in bulk turned to online platforms looking for food safety and storage guidance,
recipe inspiration, and cooking tips for less familiar cuts. NYBC and Beef It’s What’s For Dinner continues to
work diligently sharing beef’s story and value from the farm to the dinner plate, assuring consumers that beef
IS a nutritious, safe, and high-quality protein deserving to be at the center of their family’s plate.

May is Beef Month:
A Tribute to Beef Farm Moms

May is a time to celebrate and recognize all that is encompassed in the New York beef industry. During
this month we stop to appreciate the long hours and hard work that goes into calving, feeding,
processing, and marketing the animals we raise and the people behind our industry’s success. We draw
attention to the important nutritional value of beef and the positive economic impact our industry brings
to the communities in which we farm. Throughout the month of May NYBC will be releasing a series of
“Rancher Recipe” videos highlighting farm moms from across the state. The videos will be shared
across NYBC'’s social media platforms. Full videos and recipes can be found on the New York Beef
Council YouTube page. Don’t forget to share your farm story in celebration of May Beef Month!

Kicking Off Grilling Season:
Beef on the Menu & in the Retail Case

Grilling season has arrived and NYBC is partnering with restaurants and retailers to promote beef. During
the months of May and June NYBC provides the opportunity for restaurants and their patrons to celebrate
their favorite beef burgers and steaks through the Best NY Burger Contest and Best NY Steak Contest
hosted annually by voting online and an in-person restaurant cook-off. These contests provide an opportunity
to award delicious and creative beef dishes. This grilling season NYBC is also partnering with Price
Chopper Supermarkets to highlight beef grilling recipes and encourage shoppers to utilize Chuck Knows
Beef, the only all-knowing beef expert powered by Google Artificial Intelligence and developed by the Beef
Checkoff. Learn more at chuckknowsbeef.com.

Stay in the Know! Subscribe Today...

Receive monthly updates by receiving “The Drive” directly to your inbox or a quarterly update to your mailbox.
Learn more about where your Beef Checkoff dollars are being invested on both the state and national level!
Visit https://www.drivingdemandforbeef.com/subscribe




Phil & Annie Trowbridge
518.369.6584
phil@trowbridgefarms.com

PJ & Miranda Trowbridge
518.755.7467
TROWBRIDGE pj@trowbridgefarms.com
FAR M s 164 WALTERMIRE RD.

EST. 1957 GHENT, NY 12075
) www.trowbridgefarms.com

April 6, 2020
Dear Cattle Producers,

Trowbridge Farms would like to extend a special Thank You for your confidence and commitment to
investing in Trowbridge genetics. Our family has been in the beef cattle business for over 65 years. The
Trowbridge commitment is to produce bulls that will go out and make an impact in our customers
programs by adding value through increased weaning weights and overall performance with increased
end product merit. We never lose sight of the maternal equation when it comes to production, realizing
that some of you produce your own replacement females. This year’s bull sale offering is one of our
strongest offerings to date. We utilize the latest technology to ensure our customers success by providing
all of the performance data to our customers and offer genomic enhanced EPDs on the majority of the
bulls marketed annually. As we gear up for our May 2nd annual bull sale, we wanted to address the
genetics selling and the options available for you our valued customer to participate in the auction.

We realize we are in challenging times in this country. Yet we also understand the importance of
assisting our customers with their genetic investments. Therefore, the 2020 Trowbridge Farms Annual
Performance Tested Bull Sale will have a new format but will still take place on Saturday, May 2,

2020. This year every bull selling will have video footage available online and available for you to view
beginning the week prior to the sale. The sale will be hosted online for you to bid at DVAuction.com.
We would invite you to reach out to any of use to discuss the bulls that we are selling and to look at

the video footage online and then study the pedigree information that will be available in the catalog
to make the best possible selection for your breeding program. Yes, there will still be a sale catalog
available for your viewing. A PDF of the catalog will be available to be emailed to you upon request. It
will also be online at www.TrowbridgeFarms.com as well as www.RanceLong.com and if you would like
to have a hard copy of the catalog, we simply ask that you drop us an email or a phone call to request

a hard copy. We are excited about this marketing option and believe it is the safest most secure way of
conducting business at this time and believe our customers who have placed a great deal of confidence
in us through the years will once again find that the Trowbridge family is here for you.

Thank you once again for your continued support and interest in the Trowbridge program. When you
invest in genetics from the Trowbridge family you begin a relationship that lasts longer than just sale
day. We are here for you 365 days a year and look forward to working with you once again in 2020.

Sincerely,
Phil Trowbridge PJ Trowbridge
(518) 369-6584 (518) 755-7467




Disinfection on the Farm

By Dr. Melanie Hemenway

Pathogenic “bugs” can be introduced into an animal housing facility through a variety of ways. Disinfection
protocols, when implemented correctly, can be a cost-effective means of reducing pathogenic “bugs” and are
an important step in any biological risk management program. Prevention of disease is typically easier and
more cost-effective than addressing an outbreak situation. Therefore, development and implementation of a
step-by-step disinfection protocol for the control and prevention of infectious disease has become essential for
farms.

Disinfection protocols may vary depending on the need of the farm. No single disinfectant is adequate for alll
situations. Disinfection protocols used on a daily basis will differ from those needed to control an infectious
disease outbreak. However, both have one component in common; thorough cleaning and washing prior to
the application of any disinfectant is essential.

Disinfecting agents are registered by the Environmental Protection Agency (EPA) as “antimicrobial pesticides”
and are substances used to control, prevent, or destroy harmful “bugs” (i.e., bacteria, viruses, or fungi) on
inanimate objects and surfaces. Chemical disinfectants can have various effects against microorganisms.
Disinfectants, antiseptics and antibiotics may be “cidal” which kill “bugs” or “static” which prevents “bugs” from
multiplying. Sanitizers do not destroy or eliminate all bugs but reduce the number of microbial contamination
to a safe level. Detergents serve to disperse and remove soil and organic material from surfaces allowing a
disinfectant to reach and destroy “bugs” within or beneath the dirt.

Before selecting a disinfectant to use, there are several factors that must be considered. For an effective
disinfection protocol, consideration should be given to the “bugs” being targeted, the characteristics of a
specific disinfectant, and environmental issues. Additionally, the health and safety of personnel and animals
are always an important consideration.

The reduction of bacteria in the immediate surroundings must reduce the opportunity for bacteria to gain
access to the animal and cause diseases. Remove all bedding and equipment before cleaning. The nature of
the surfaces will influence the efficacy of the disinfection. Rough, porous surfaces are harder to disinfect than
smooth surfaces. Porous surfaces are also harder to clean than smooth surfaces. Porous surfaces will
therefore have heavier soil loads after cleaning, which further increases the difficulty of disinfection. It is
estimated that cleaning alone may remove over 90% of bacteria from surfaces. “Dry” cleaning is the first step
which involves brushing, scraping, sweeping and removing all bedding, feces, feed, dust and debris from the
area. If the area is dusty, moisten the area to control dust and minimize aerosolization. The goal is to remove
as much organic matter as possible as it can harbor “bugs” and protect them from the action of the disinfectant.

Washing with detergent and water further reduces the number of “bugs”. This is the most crucial step in the
disinfection process and will most likely eliminate the majority of remaining “bugs”. Efficient cleaning can
remove up to 99% of bacteria present. Caution should be taken if high pressure spraying is used as this can
aerosolize “bugs”. Proceed from the cleanest areas to the dirtiest and from the highest level (ceiling) to the
lowest (floor). Pay particular attention to troughs, drinkers, corners and floor drains. These areas can serve as
reservoirs for pathogens and should be cleaned and disinfected last. Scrubbing, brushing and scraping of
surfaces can help reduce biofilm. After washing the area, thoroughly rinse at low pressure to remove any
residue. Areas should be allowed to dry before application of the selected disinfectant to reduce potential
dilution of the disinfectant upon application.

Always read the entire product label and follow dilution instructions and contact time to ensure the safest, most
effective use.

Bacteria are everywhere: in soil, in water, on animals and on humans. The purpose of disinfection is to
decrease infection pressure and thus decrease disease prevalence. Choosing the disinfectant adapted to each
specific situation leads to effective prevention and a profitable farm.



COMMON DISINFECTANTS

. Gram + Gran - | TB-like Ay Best pH ACt'V'.ty when Common
Chemical compound . . . |Fungi|Virus| range for organic matter o
Bacteria | Bacteria | Bacteria A uses
activity present

Chlorhexidene SA* SA SA SA  |Most |Wide range |Good E/P/F
Formaldehyde and aldehydes ++ ++ ++ ++ ++ [Wide range |Good E/P/F
Chlorine Chloramines (Bleach) |++ ++ SA ++ SA |Acid \Very poor CS/E
lodophors (lodine Complexes) ++ ++ SA ++ SA |Acid Fair to poor CS/E
Sodium hydroxide (Lye) ++ ++ SA ++ ++  |Alkaline Good P
Quaternary ammoniums ++ + No SA |SA |Alkaline Fair CS/E
Phenols (One Stroke Environ®,
TekTrol®, Pheno-Tek 1I®, ++ ++ + SA |SA [Acid +Good E/P/F
PineSol)

* SA-some activity
**E-equipment; P-premises; F-footbaths; CS-clean surfaces
(Adapted from Purdue University Extension Bulletin PIH80)

Chlorine compounds have low toxicity, low cost and are easy to use. They do lose potency over time and are not active at
temperatures abovell0F or at high pHs(>9). Since these compounds lose activity quickly in the presence of organic
debris, sunlight and some metals, they must be applied to thoroughly cleaned surfaces for disinfection. Sodium
hypochlorite (NaOCI) found in household bleach is one of the most widely used chlorine containing disinfectants. Below is
a table for dilution of bleach for disinfection.

BLEACH DILUTIONS [Commercial chlorine bleach contains 5.25% sodium hypochlorite in aqueous solution and 50,000 ppm
available chlorine].

Sodium Bleach Bleach Dilution ppm (available | Comments
hypochlorite | Solution chlorine) | **Always use on cleaned surfaces.
% Ratio
0.025% 1:200 1.5 Tbsp (0.6 0z) bleach 250 ppm | Common household use
to 1 gallon water
0.1% 1:50 1/8 C (1 oz.) bleach 1000 ppm | Commonly used
to 1 gallon water
0.16% 1:32 1/2 cup (4 0z.) bleach 1562.5 ppm | Commonly used
to 1 gallon water
0.5% 1:10 1.5 cups (12 oz.) bleach 5000 ppm | This is a very strong solution and
to 1 gallon water should be used on a limited basis.

Here are some good resources: From Dr. Melanie Hemenway on the Covid-19
https://coronavirus.health.ny.gov/home
http://stlawrence.cce.cornell.edu/agriculture/covid-19-beyond-resources-in-the-ag-food-system
https://www.cdc.gov/coronavirus/2019-ncov/index.html?CDC_AA _refVal=https%3A%2F%2Fwww.cdc.
gov%?2Fcoronavirus%2Findex.html

From Brenda Bippert, NYBPA Executive Secretary

We as the NYBPA are not facing this with a blind eye. Many Farm related Industry’s are posting
Covid-19 information. NCBA- https://www.ncba.org/coronavirus.aspx, NY Farm Bureau, etc.

One thing to think about is... Not one of us have ever lived or experienced this pandemic before so none
of us know really what to expect. We all will know when it is all over, but for now, Be Safe, Stay Healthy
and keep marching forward as best you can.
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NCBA Beef Association

JOIN NCBA TODAY
& EARN REWARDS
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Norbrook

When you join NCBA, you’ll receive

a FREE 2.5 liter bottle of Eprizero®
pour-on wormer, compliments of our
partners at Norbrook. That’s a value of
more than $200!

ADDITIONAL MEMBER BENEFITS
In addition to protecting the livelihoods of
cattlemen and women nationwide, becoming
a member will also provide valuable discounts
fromm many of NCBA’s industry partners.

BFGoodrich GATERPILLAR’

STETSON.
@ V% NEW HOLLAND
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State Beef Councils

Win Major Legal Victory

Courtesy of ncba.org

DENVER, CO (March 27, 2020) —

The Beef Checkoff program and fifteen grass-
roots-led state beef councils won a major court
victory today when the United States District
Court of Montana ruled in favor of USDA and the
Montana Beef Council in the matter of R-CALF
vs. Sonny Perdue and USDA.

NCBA praised the court’s decision, which ends
a legal battle that has spanned more than three
years and interrupted beef promotion functions
in Montana. The case had threatened local input
and promotion efforts at the state level across the
country.

“The foundation of the Beef Checkoff has al-
ways been state beef councils that collect checkoff
funds and determine how those investments are
used for research, marketing and promotion ef-
forts in individual states. Those efforts are direct-
ed by the same cattlemen and cattlewomen who
pay the checkoff, so this victory goes a long way
toward ensuring they continue to direct those in-
vestments,” said NCBA CEO Colin Woodall.

Woodall emphasized that NCBA will continue
to stand with state beef councils whose work is
crucial to maintaining beef demand throughout
the nation.

Junior President Message

Hello all,
| hope that everyone is staying healthy!

As we are trying to work out the details of re-
scheduling the Spring Preview show | would like
you all to know that we are working hard to try
to get this event up and running again. If there is
any questions feel free to contact us!

Cole Carlson




New York &immental Association

NYSA@NewYorkSimmental.com www.NewYorkSimmental.com

OFFICERS:

President. Darryl Bunal, Rome — 315-338-9033
Vice-Pres: Jeremy Bear, Greenville - 518-929-0677
Secretary: Jeanne White, Groton — 607-423-4888
Treasurer: Shawn Murphy, Eagle Bridge — 518-686-4180

Upcoming Calendar of Events:

May 2 - Stars & Stripes Sale will be an On-Line Sale — cattle available for viewsing
STAND STRONG SIMMENTAL BREEDERS
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Diarrhea Can Be Deadly For Calves

continuied from page 5

Treating Scours

“The key to successful treatment is identifying
and successfully treating a dehydrated animal ear-
ly,” Stokka says.

Calves that have lost significant amounts of fluid
will have skin that “tents” (stays up for more than
3 seconds when you pull it away from the body),
a dry mouth, cold ears and sunken eyeballs. They
often have low blood sugar, low body temperature
and low urine output, and decreased blood electro-
lyte (sodium, potassium, bicarbonate, chloride) lev-
els that adversely affect organ function, particularly
the heart. They are visibly depressed.

The critical first step in treating cases of calf
scours is correcting dehydration and electrolyte
loss. Antibiotics can be administered if your veteri-
narian deems it to be appropriate.

Stokka recommends using a nipple bottle to re-
place the calf’s fluids if scours is detected early,
when the calf still is standing and relatively bright.

“In these situations, it is best to leave the calf on
milk and add several 2-quart electrolyte feedings
a day to replace the fluid that is being lost through
diarrhea,” he says.

Calves that are down but alert probably need to
have fluids administered with a stomach tube. They
will need 2 quarts of a high-energy electrolyte solu-
tion containing glucose several times a day.

Producers may need to provide a heat source
as well. Calves that are comatose or lying down
must be administered fluids intravenously. Produc-
ers need to be thorough when replacing fluids in a
scouring animal, according to Stokka.

“First of all, the amount of fluid lost must be re-
placed,” he says. “It is a common mistake to give
the animal too little fluids. A 100-pound calf that is
10% dehydrated will need about 10 liters of fluid a
day just to replace fluid loss.”

Diagnosing Scours

 Consult your veterinarian about collecting ap-
propriate samples.

» Send samples to a laboratory as early as pos-
sible.

« If your veterinarian is not available, collect
a fresh fecal sample from an untreated calf.
Place this sample in a sterile plastic container
and submit it to the lab chilled for analysis.

« If you have a dead animal, submit it to the lab
within 24 hours of death.

Prevention Strategies

» Maximize the calves’ ingestion of colostrum
immediately after birth. When necessary, use
colostrum from cows in the same herd or co-
lostrum replacement products.

» Maintain the cows’ proper nutrition and body
condition.

* Minimize the dose of an infectious agent to
which the calf is exposed through sanitation.

e Minimize the density of susceptible calves.
Spread them out if possible.

 Keep calving premises clean and dry.

* Isolate sick animals. Quarantine them and
don’t comingle them with uninfected calves.

* Do not bring in 1- to 5-day-old calves from
neighbors or that were purchased at an auction
market.

* Sanitize equipment.

» Avoid traveling to operations experiencing
calf diarrhea problems.

“Also remember that many infectious agents
that cause calf scours can cause disease in people
as well,” Stokka says. “Wear gloves and wash your
hands. When working with sick animals, treat them
last, and wear dedicated coveralls and boots that
can be washed.

“Individuals with any disorder of the immune
system and pregnant women should not work with
sick calves in any way as they are more susceptible
to zoonotic disease,” he notes.

12




25 FARM CREDIT EAST

g

®

HOW DOES YOUR
BUSINESS GROW?

Loans and Leases The answer is simple: available credit. Farm Credit East

is committed to supporting the agriculture, commercial
fishing and forest products businesses that New York’s
economy depends on. Our lending services will give you

Tax Services
Payroll Services

Business Consulting the capital you need to grow your business — and that's
Re(ord-keeping good for everyone. Contact our lending experts today at
Country Home Loans the branch closest to you. Loans for real estate, machinery

. and equipment, livestock and operating expenses.
FarmStart for New Businesses %P P g exp

_ Real Estate and — FARMCREDITEAST.COM
Equipment Appraisals 800.562.2235

Crop Insurance

LENDER
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AgCenter Experts Urge Cattle Health Programs

FARMERVILLE, La. — While most of the nation
is sheltering in place to reduce the spread of the CO-
VID-19 outbreak, farmers and ranchers are working in
the fields and pastures to keep the food supply chain

going.

As with human health, prevention is the key to
maintaining the health of livestock. March and April
signal spring vaccinations for cattle producers aiming
to stay on top of their beef herd health programs. “A
herd health program for any phase of the cattle busi-
ness should focus on preventing rather than treating
diseases,” said LSU AgCenter regional livestock spe-
cialist Jason Holmes. All herd health programs should
be developed with the advice of a veterinarian, he said.

Each farm or ranch has different goals and risks,
and the herd veterinarian can take those into account to
build a herd health program specific to the individual
operation that maximizes health results while minimiz-
ing inputs, said AgCenter veterinarian Dr. Christine Na-
varre. Because producers are ultimately responsible for
implementing an overall health program, it is important
to consider the sex and age of cattle, program manage-
ment and marketing strategies, Holmes said. “Several
specific health programs might be required on one farm
or ranch to achieve optimum immune responses,” he
said. Observation and treatment of any animals that
become sick is important, but for preventive measures
medicine remains the key.

Cattle are a major investment, with pharmaceuti-
cals being a big part of that investment, Holmes said.
“If you’re going to give immunizations, it makes good
economic sense to do a good job of storage, handling
and administration,” he said. Union Parish rancher Seth
Riser has about 200 cattle and is vaccinating his mature
cows, calves and bulls now in anticipation of selling
much of his calf crop soon. “We try to do everything on
our end. We don’t want to do anything on our end that
would persuade a buyer to not buy our calves,” he said.

Following a strict vaccination protocol opens the
door to better market opportunities from cattle buyers
who are looking for quality performance, Riser said.
“It’s a combination of genetics and vaccinations, but |
feel like the vaccinations are just as important because
they are not having trouble with our calves,” he said.
On the cattle end, Riser believes in the value of vac-
cinations for the mature cow herd health as well. “We
stay with her, and we do it for our benefit,” he said.

Writer : Karol Osborne

“Veterinary costs are only about 4% of total inputs on
cow-calf operations, but it’s important that those costs
are optimized,” Navarre said, adding that once a herd
health plan is in place, following Beef Quality Assur-
ance guidelines will make sure vaccines, time and labor
are not wasted.

To achieve an optimal immune response, Ag-
Center experts offered the following tips:

— Store vaccines properly. Vaccines should be stored
at a temperature range of 35 to 45 degrees Fahrenheit.
Use a refrigerator thermometer to ensure the refrigerator
is cooling vaccines properly. Hold off purchasing vac-
cines not intended for use within six months because
buying too far in advance runs a risk of refrigeration
malfunction, which could lead to inactive vaccines.

— Don’t mix too much. Only mix what can be used
within one hour because a modified live vaccine begins
to degrade or lose effectiveness after that time. Direct
sunlight also can degrade the product. Keep an insulated
cooler chute-side to store syringes and pharmaceutical
products.

— Restrain animals properly. Bruising alone costs
the cattle industry millions of dollars per year. In ad-
dition, the processing crew is at risk of injury from an
animal that is not properly restrained.

— Select the best route. The two most common
routes of administration are intramuscular, which means
injecting into the muscle, and subcutaneous, which
means injecting just under the skin. Some products offer
a choice; others must be given in a specific way. Check
the product label to be certain. Where possible, use the
subcutaneous route if approved on the label.

— Choose the best site. The best injection site is not
necessarily the one that is fastest or easiest to get to but
the site where the product will be the most effective
with the least possible risk of damage to valuable cuts of
meat. It is best to keep all injections ahead of the shoul-
der. The neck area is the preferred site for both IM and
SQ injections. Space injections 5 inches apart or more if
using an injectable dewormer at the same time. Use both
sides of the neck when administering multiple products;
for example, a vaccine on one side and dewormer on the
opposite side. “If we are not practicing best management
practices when it comes to vaccinations, it’s just as if we
don’t vaccinate at all,” Holmes said.
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Quality Registered Angus Cattle

* TVF maintains a closed herd, utilizing embryo transfer and artificial
insemination to maintain diversity within the herd

e All cattle are born and raised on the farm

* Focused on high performance females producing outstanding carcass
quality for our beef business

* Award Winning Environmental Stewardship
* Pasture proven, show ring recognized

* Semen, embryos and seedstock available at all times

Call now for best selection on your new herd sire!

62 Old Brodhead Road, Grahamsville, NY 12740

914-799-1001
tvangus@thunderviewfarms.com - www.thunderviewfarms.com
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The color of longer IBR protection.

Nasalgen® 3 offers young calves unrivaled BRD defense.
With 6.5 months of IBR protection, plus BRSV and PI;,
NASALGEN is the insurance you need to give your young
calves the strong foundation they deserve.

And with a unique blue shadow, there’s no second-guessing which
animals have been vaccinated. This cattle friendly vaccine is one
more way Merck Animal Health Works for you.

Learn more at Nasalgen.com.

MAHCattle.com * 800-521-5767
© 2020 Intervet Inc., doing business as Merck Animal Health,
a subsidiary of Merck & Co., Inc. All rights reserved. US-NAL-200200002

€% MERCK

Animal Health
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DIFFICULT
CONVERSATION?

We start where
you are.

Your talk, your
solutions!

Expertise and processes for
conflict management.

Call for a confidential
consultation.

866.669.7267
NYSAMP.COM

AVIEW FROM
THE TRACTOR SEAT
By Paul Trowbridge

The view this month is in the sun with very
little snow to be seen on our farm. With the
first day of spring this week and the bulbs and
our garlic jumping up to get some sun. We are
trying to be very positive about our farming
adventure this year. What to plant and what we
need to do to keep all of our animals and bees
safe and healthy sometimes this is not an easy
discussion to have with your wife of 53 years.
I guess retired people our age don't have the
same conversations we do unless they are still
farming in their mid seventies.

All of us people in agriculture are blessed
that we understand Mother nature and the food
chain and the length of it better than most. I re-
ally would like to see our education system put
more time and money into teaching our young
people how to grow their own food and where
food really comes from. It is not just digging a
hole and throwing a seed in it to harvest a crop.
They need to know what is sustainable and
economical for our whole society. The farmer
has to make a living and food has to be readily
available to everyone.

This is not an easy thing to do as we get
more generations away from agriculture as a
living the one thing we need people to realize
is a good food source that is healthy for every-
one has to be essential to mankind to be able to
enjoy our lives as we know it.

Enough of my soapbox please everyone be
kind and help your neighbors in this crazy
world we live in.

Thanx for readen,
Paul

P.S. Remember we all need a farmer 3 times
a day
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Qlease join us ot the

@w &Wm///

We have new premium prices
and extra ways to walk away with
more money!!

Go to the
Tioga County Fair NY website,
click on Entry Forms and you will
see a bullef labeled
“"Beef Show 2020".
All the information abour

(‘ZW"/ classes, premiums and derails

can be found rhere.
1 W. Main Street, Owego NY 13827
Right off 186, Exit 65

For any questions, contact Bridgef Meade
(Caffle Superintendent) af
bridgermeade40@gmail.com

atithelOntaneolCountylEairiCanandaigualiNY
SatundaysJulys25th

o

Visit: Ontariocountyfair.org for registration info W

Entries Due July 1st!




MASSEY FERGUSON

masseyferguson.us

Batavia, NY North Java, NY Yorkshire, NY Westfield, NY Kirkville, NY
45 Center St. 4862 Rt. 98 3101 Rt. 39 8864 WestRt. 20 8571 Kinderhook Rd.
585-219-4761 585-457-9421 716-492-2510 716-326-4666 315-687-7891

JAVAFARMSUPPLY.COM

,//AAGCD ©2019 AGCO Corporation, Massey Ferguson is a worldwide brand of ABCO Corporation. AGCO and Massey Ferguson are trademarks of AGCO. Al rights reserved. MF18P002VA
‘Your Agriculture Company
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WELCOME 3030 MIBRA HEHBERS

0- Dustin Davis, Laurel Highlands Animal Health, 3736 Waterlevel Rd., Rockwood, PA. 15557
814-445-8971

2- Andrew Munch, 3094 West Sheridan Rd., Dunkirk, NY 14048 716-672-9214
12- Ray Dugquette, 132 County Route 29, Granville, NY 12832 802-342-0495

3- Tracy & Taylor Maybury, Maybury WayKenUp Cattle, 1536 Yellow Tavern Road, Waterloo, NY 13165
315-585-6373

2- Andrew & Rebecca Joy, Enjoyable Acres LLC, 4619 Berry Road, Fredonia, NY 14063 716-785-2955
2- Carl Laurie, CM Laurie Farms, 9009 Old Route 20, Ripley, NY 14775 716-753-0867

2- Nicole & Don Hall, Wishing Star Farm, 6558 Snyder Road, Cuba, NY 14727 314-313-6966

2- Phillip Hall, Hall Farm, 11363 Bennett State Road, Silver Creek, NY 14136 716-785-5932

The number in front represents the Region they are in.

HAUMAN ANGUS

Registered Black Angus Cattle

* Breeders of Black Angus Cattle
for over 40 Years
* Closed Herd
* BQALevel 2
* NYSCHAP Certified Herd
* BVD Free
» Johne’s Free Test Zero, Level 6 + Highest Level
* Leukosis Free

Proud Recipient of the 2019 Master Breeder Jdward
Presented by the Vew York .Ingus .Association

Breeder of 2015
Midland Bull Test Award Winner Dewey & Mary Hauman
“HAF CHISUM A394” 594 Lovejoy Road, Penn Yan, NY 14527
#1 ADG - Group 1 315-536-8154

#1 Top Indexing Angus Bull

#4 High Indexing Efficiency Ratio dhauman@ao"com
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New York Hereford Breeders Membership Application

Name Farm Name
Adress City State Zip
County Phone E-Mail

Membership: $50.00 (2 Years)- Make checks payable to NYHBA and mail to:
Brenda Dermody, 2405 Limerick Road, Linwood, New York 14486

Glade Haven Herefords
Tim Dennis
3550 Old County Road
Penn Yan, NY 14527
315-536-2769
tdennis@trilata.com

Mayer Cattle Farm
John Mayer
8004 Meacham Hill Road
Salamanca, NY 14779
716-984-9593
jmayer@mayerbrothers.com

Spring Pond Farm
John & Anita Kriese
4385 Italy Hill Road

Branchport, NY 14418
315-856-0234
hereford@frontiernet.net

Updyke’s Flagmarsh Ranch
Grady & Darlene Updyke 51
Updyke Road
Waverly, NY
14892607-565-7357
flagmarshranch@stny.rr.com

JKW Polled Herefords
John & Kathi Wagner
83 Howard Hall Road Catskill,
NY 12414
518-945-2638 or 518-469-3777
jkwpolledherefords@gmail.com

Rambling M Farm SK Herefords LLC

Bill & Chris Metch Kepplers & Dave Schubel
3208 State Hwy. 206 11021 Ryan Road Medina,
Bainbridge, NY 13733 NY 14103

607-967-3020
wmetch@stny.rr.com

Phil- 716-560-4480
alana.keppler@gmail.com

Wild Geese Farm
Shawn & Lynn Bliven
8499 Agett Road
Franklinville, NY 14737
716-244-0290
lao3@cornell.edu

Your Hereford Farm
Could be Here
Contact:
Brenda Dermody
585-233-0634
NYHB Treasurer

Andersen’s Maple Farm Peter,
Patti & Megan Andersen 845
Andersen Road
Long Eddy, NY 12760
845-887-4817
maple5@Ilocalnet.com
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New York
Hereford
News

Email: info@NYHBA.com Website: www.nyhba.com

NY Junior Hereford Association
Meat Raffle

New York Hereford Breeders
Empire Classic

Custom Order Your Own Package

" |
. |
I |
. |
! : Hello fellow exhibitors:
: Up to a value of $425.00 I
I I [We hope this message finds you all well!
I Certified Hereford Beef provided by : As we enter into the 2020 show season
: Federal Meat Market 1 |we find ourselves in some trying and
I |uncertain times. As we continue our social
I [distancing we remain optimistic that this
: will clear and the show will go on. We ask
1 |that everyone continues to spread the
I |word of the show and invite new
: exhibitors to participate! We wish
| |everyone a healthy spring and look
1 |forward to seeing you all on July 25th!
|

IDrawing will be held August 25, 2020 at the
I'NY Junior Hereford Show.

Winner need not be present.

|
ITicket $10.00

If you would like information, please contact
l Heather Sugg (716) 949-4426 or
I Brenda Dermody (585) 233-0634

Northeast Elite Hereford Sale
Saturday, September 12, 2020
Noon, Trowbridge Farm, Ghent, NY

Contact: 518-945-2638 ¢ 716-860-0842 e neelitesale@gmail.com
PARAGAD IR AR ASAD A A A AT A A AT A A AT A A A Ak dhd A Adhie
Sale Sponsored By: i Junior Youth Incentive —’Why Hereford’

New England Hereford Association ~ *¢ Calling all Juniors... complete the application including writing an

New Jersey Hereford Association - essay telling us “Why Hereford” for the opportunity to win a

Z‘chn%:’;m:r;iﬁf%rieAjs:Jsc'at'On 4 $750.00 credit to be used at the Northeast Elite Hereford Sale.
“¢ Four winners will receive a one-time credit of $750.00 to be used

¥ the day of the sale.

 Visit our website at www.nyhba.com/sale.html for the application

~ and instructions. Contact us if you have any questions.

i Applications must be postmarked by May 30, 2020.

IAQAGASASISIS IS IS IS IS ASISAISAIS IS AGAGASASASASASASASAGAGAGAG A

Sale Hosted By:

R R i e R e R S

Please visit our website at www.nyhba.com for more details on each of these upcoming events
or for information on becoming a member of our organization
NYHBA, 2405 Limerick Rd, Linwood, NY 14486
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EVIPIREE

Livestock Marketing

EMPIRE LIVESTOCK MARKETING LLC,
IS COMMITTED TO OPTIMIZING YOUR PROFITS

We are committed to maximizing your income on livestock
and equipment through our markets. We also offer the
opportunity to procure replacements for your herd.

As the largest full-service marketer of livestock in the
Northeast, we operate six regional markets throughout
New York State; Vernon, Pavilion, Cherry Creek, Central Bridge,
Dryden and Bath.

Empire Livestock is proud to provide you the needed service
at all our livestock sales to meet the demands of your
operations. We are proud to be a New York Beef Producer
Association member and look forward to serving your needs.

For more information contact
General Manager, Ken Krutz 800-926-2667, extension 5452.

VISIT OUR WEBSITE
EMPIRELIVESTOCK.COM

“Supreme Quality Feeds”
Custom Feeds e Fertilizers ® Farm Supplies
Bulk and Bagged Feed Deliveries
30 Depot Rd., Cochecton, NY 12726
(845)932-8282
www.cochectonmills.com

Agricultural Enterprises
J.F. ZUILL, Bainbridge, NY
Livestock Transport- BQA Certified- Local & Long Distance
Clean Safe Equipment- Experienced- Fully Insured
Hay Straw- Mulch- Equipment Sales- Flatbed Service

Cell- 607-316-0258 Phone-607-895-6478

Weekly Wednesday Livestock Auction

11:30 Misc. & Small Animals; 1:00 Goats & Sheep; 1:30
Calves; 2:30 Dairy followed by Feeders, Bulls, & Beef

Spring & Fall Feeder Sales
Monthly Horse Sales

Planning an auction or have cattle
to sell? Give us a call!

Competitive cow market guaranteed,
WE WORK FOR OUR FARMERS!

Livestock Sale Manager- Nelson Weaver 315-719-3459
Horse Sale Manager- Kaitie Rubin 845-798-2509
Ed Moran 845-701-2435
Day of Sale- Office- 607-369-8231
76 Maple Ave; Unadilla, NY 13849
Check us out on Facebook or at our
website www.unadillalivestockcompany.com
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ANGUS CATTLE HEREFORD CATTLE
3 AWLLER FARMS o
Registered
Angus
Seed Stock / Freezer Beef
Tom Miller 7326 Tonawanda Creek Rd.
716-870-8338 Lockport, NY 14094
JKW Polled Herefords

John and Kathi Wagner
83 Howard Hall Rd
Catskill, NY 12414

(518) 469-3777 - cell
(518) 945-2638 - home
jkwpolledherefords@gmail.com

www.jkwpolledherefords.com

ROOFING/SIDING

Your Farm or Business
could be listed here.

Send Business card to
nybeefproducers@aol.com
or call 716-870-2777 for details

Murphy Farm
Registered Black Angus

Peter Murphy
1132 Rt. 80
Tully, NY. 13159

Home: 315-696-6092 Cell: 315-706-1693

Metal Roofing & Siding

cut o your length within 24 hours
painted, galvalume, galvanized, aluminum
18 colors in stock, #1 & #2

“ trim & accessories
» windows & doors

v sliding door track
v poly/glass board

E.B.Martin Roofing Supply
2845 Rte 364
Penn Yan NY 14527
315-536-0944
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RED ANGUS CATTLE

eRWINDALE FARMs

Red Angus

Heifers For Sale by Private Treaty

Ellen TenEyck
Jason TenEyck, Kendra Lotz & Karla
Randy, Jennifer, Ty & Troy Gardner
1908 County House Road
Waterloo, NY 13165
315-539-8031/315-246-1359
erwindalefarms@yahoo.com

Visitors Welcome Only 6 miles South of 1-90 exit 41

5887 ST. RT. 23, CINCINNATUS, NY 13040

REGISTERED RED ANGUS
BULLS - COWS - HEIFERS - EMBRYOS

JAKE CHRISTY 607-345-0880
JOSH CHRISTY 607-345-1178
DAVE CHRISTY 607-423-2366

sales@uniformpro.com
www.brackelridgecattleco.com

BEEFMASTER CATTLE
Letendre Beefmasters
David and Mary Ellen Letendre Phone 315-717-1037
391 Allen Road

Richfield Spring, NY 13439

E-mail: Letendrefarmny@yahoo.com

30
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SIMMENTAL CATTLE

Qtﬁgeno Leire
IVIINISYEEARIV

Randy & Karen Rugenstein
Becky & Tom Snyder
Amy & Mike Pyra
585-398-2273 1848 Risser Rd

585-746-5039 Canandaigua, NY
RFFarm@hotmail.com

Raising Simmental Cattle With Proven Genetics

LIMOUSIN CATTLE

THREE GENERATIONS

ocust Over
30 years of

anec experience
1m0u S ln breeding

and
registering
quality
Limousin

genetics.

We are striving for more efficient performance
and improved carcass traits through artificial insemination,
use of EPDs and ultrasound evaluations.

Fullblood and Purebred seedstock available in the fall.

Call or visit is always welcome.

Mike Kelly (585) 237-3935 - Drew (585) 831-6699
7083 Davis Rd. « Perry, NY 14530 - mgky@frontier.com

LIVESTOCK SUPPLY. ...

The Best In Livestock Supplies & Equipment
From Brands You Know & Trust

Allflex Identification
Andis Clippers
Apache Creep Feeders
Easy Way Fly Stations
Ritchie Fountains
Smidley Steer Stuffers

Speedrite Fence Energizers
Stronghold Equipment
Sullivan Supplies

Titan West Equipment
Tru-Test Scales

330-457-2033
PO Box 190 - New Waterford, OH 44445
WWW.HIGHLANDLIVESTOCKSUPPLY.COM



Classifieds

Beefmaster Bulls For Sale- 1 Dark Red Purebred, 12 months old $1350. also 1 Registered
Black Beefmaster Bull 2 years old $2000. Or BO. Have calves on the ground now, can be seen.
Both easy calvers and very quick growers. Call or text Letendre Beefmasters 315-717-1037

For Sale: February Polled Hereford Yearling bull for sale. AHA Registration Number
43992050. Son of F. Home Tested 711. 82 Ib. Actual birth, 652 Ibs. Adj. WW, 1152 Adj. YW.
Average Daily post weaning 3.34 Ibs. per day. 5.3 frame score. He scanned 12.87 sq. inches for
Rib eye, and posted a 3.75% IMF. Breeding Soundness exam completed. Contact John Kriese
(315) 856-0234 for price and additional information.

For Sale: Registered Angus 2-3 year old cows with heifer calves at side. Calves by Flat Top
and Musgrave Exclusive. Finger Lakes Cattle Co. Tim Dennis 315536 2769 or 315 856 0183 cell.

For Sale: Performance tested yearling bulls. Angus and Hereford . Ready to go. Finger Lakes
Cattle Co. John Kriese 315 595 6198 or 315 856 0234 (cell).

Wanting To Purchase- 8-10 cow/calf pairs. Prefer Black or Bauldies but will consider others.
Pickup in May - early June. 315-480-0525

For Sale: Four bred Hereford heifers due late April into May. All bred by herd bull *Hercu-
les”, a registered award winning Hereford. Also available four 14-16 month old heifers sired by
Hercules. All are calm, easily handled, with up to date vaccinations. Raised 100% grass-fed.
Field House Farm, Delphi Falls, NY 13051 (315) 662-3906 or fieldhousefarmllc@gmail.com

Classified Ads are FREE to NYBPA Members

Cattlemen,

This year the Trowbridge Family has decided to host their
annual bull sale in an online only format at DVAuction.com.
We realize that all of us in agriculture are needing to adapt this
Spring and believe that allowing our valued customers and
those who would like to study our program further to have the
option to do so in an online format. The sale will open Thursday
evening, April 30th for you to begin placing bids and will close
at 6pm, Saturday, May 2nd. You may view video footage on all
the bulls selling by visiting www.TrowbridgeFarms.com. We
also invite you to reach out to any of us with questions you may
have surrounding this concept or to discuss the bulls selling. In
addition, to viewing the video footage online we also invite you
to visit Trowbridge Farms to take a personal tour of the bulls in
large open lots at your convenience prior to the sale closing.

We will miss hosting our annual sale at Finger Lakes
Livestock Exchange and having the opportunity to visit with each
of you one on one. Feel free to reach out to any of the phone
numbers listed below with questions about the sale format or the
genetics selling.

Sincerely,
The Trowbridge Family




MULTIMIN 90

An injectable aqueous supplemental source
of zinc, lenium and copp

KEEP OUT OF REACH OF CHILDREN

CAUTION: FEDERAL LAW RESTRICTS THIS DRUG TO USE BY OR ON THE ORDER
OF A LICENSED VETERINARIAN.

ACTIVE SUBSTANCES PER ML:

sHViIA

Zinc 60 mg/mL

10 mg/mL
Selenium 5 mg/mL
Copper 15 mg/mL
OTHER SUBSTANCES:

Chlorocresol 01% w/v (as preservative).

DOSAGE RECOMMENDATION:
CALVES: Up to1year ....
CATTLE: From 1-2 years
CATTLE: Over 2 years ...

PRECAUTION:
Selenium and copper are toxic if administered in excess.

mL/per 100 Ibs. bodyweight
mL/per 150 Ibs. bodyweight
mL/per 200 Ibs. bodyweight

Always follow recommended label dose.

Do not overdose.

It is recommended that accurate body weight is determined
prior to treatment.

ARE YOU
CATTLE Zoall
BREED-READ

Timing is everything — With every cow/heifer
you only have one breeding season a year.
Wouldn't you want to have as many
cows/heifers and bulls as breedy-ready as
possible?

Do not use concurrently with other injectable selenium and
copper products.

Do not use concurrently with selenium or copper boluses.

Do not use in emaciated cattle with a BCS of 1in dairy or 1-3 in beef.

?

Consult your veterinarian.

CAUTION:

Slight local reaction may occur for about 30 seconds after injection. A
slight swelling may be observed at injection site for a few days after
administration. Use standard aseptic procedures during administration of
injections to reduce the risk of injection site abscesses or lesions.

DIRECTIONS:
This product is only for use in cattle.
MULTIMIN® 90 is to be given subcutaneously (under the skin) ONLY.

It is recommended to administer the product in accordance with Beef
Quality Assurance (BQA) guidelines. Minimum distance between injection
sites for the MULTIMIN® 90 product and other injection sites should be
at least 4 inches.

Inject under the loose skin of the middle of the side of the neck. Max
volume per injection site is 7 ml.

Subcutaneous injection in
middle of side of neck

Store Between 15°C and
30°C (59°F and 86°F).

SUPPLEMENTATION PROGRAM

BULLS 3 times per year

BEEF COWS 4 weeks before breeding
4 weeks before calving

DAIRY COWS 4 weeks before calving
4 weeks before insemination

DON'T COMPROMISE YOUR CATTLE
REPRODUCTION & HEALTH -
INJECT MULTIMIN® 90

at dry-off
CALVES at birth

at 3 months and/or weaning
HEIFERS every 3 months -

especially 4 weeks before breeding

(program gives planned dates that can be varied to suit management programs)

DOSAGE TABLE

ANIMAL WEIGHT CALVES CATTLE CATTLE

(Ibs) UPTO1YEAR 1-2 YEARS >2 YEARS
1ml/100 b BW | 1ml/150 Ib BW 1ml/200 Ib BW

50 0.5ml - -
100 1ml
150 1.5ml
200 2ml
300 3ml
400 4ml
500 sml
600 6ml
700 ml -
800 - 53ml
900 - 6ml -
1000 - 6.6 ml sml
1100 - - 55ml
1200 - - 6ml
1300 - - 6.5ml
1400 ml

Packaged in 100 mL & 500 mL size
NDC No. 49920-006-01 NDC No. 49920-006-05

OBSERVE LABEL
TAKE TIME . DIRECTIONS

MANUFACTURED FOR

MULTIMIN B recuren
Fot Colns 00528 Learn More www.cattlebreedready.com
1.866.269.6467
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